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Fortunate is the man |

who has Something
Dif ferent to offer

critical buyers. I




The more thrifty the buyer

the more

mportant are the

sales points of Willys -
Knight 87 design —~and
no_other automobile mer

chant can offer them.




This is the yearof years
to appreciate

W|Ilqs h’mqht VALUE . l




And now the New 87
crashes through with even

greater value. 5|
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Now let's focus the
spotliqht on a few
of the




In the Willys Knight 87 Motor, you will find many
improvements adding to its superlative performance.




‘[mproved ports

add new re-

sponsiveness
to its

tremendous |

surging power.”
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7 —and no mot
Reeps cool liRe 4 Willqs-riniqht
with its ball bearinq fan. This

feature assures Innq,tmuble-free
service.




er oiling, and cleansing giving better lubrication
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Positive, weatherproof internal expanding brakes at
all four wheels. This permits the use of 87 power
and speed with mental comfort and physical safety.
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ohock £

v actinq
iminators

2 literall

flogt the

new87°on cush-
lons of oil. Theq

check the shock and
dampenthe rebound.
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¥/ Improved

P, /& Steering
f gear
gives

™ practically

effortiess control,




Wire wheels of the smartest dezign give

the new &7 Fifth Avenue distinction. E




\aried.smart new color com-

pinations emphasize the
beauty of the new 87" ‘
[




Never has there been a more beautiful
Willqs-ﬁniqht, at such a low price.
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And speaRing of low prices~
many people dont realize
that they can buy anddrive |
a KNIGHT MOTORED car at
such low cost/ It istojour
advantage to tell them.
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Many think they cant afford |
anything but the cheapest
car-~yet ‘87 upkeep
costs are little If any

more in the long run.
e "




A Willys Knight 87 for the first car and a .1I-'|'r.}'|i.E-;[-I|_".
for the second car will afford independent, econom.

wcal I_r.-.r|-.|'1-:|r'r.11inr‘: at all times
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The Willys-Knight 87 is
eyond comparison with |
many cheap Eignts
oth in value dand
| operating COSLS.
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Good S1x  idn |
I a cheap LIGHE.
1% I




Here is how Willys-Knight

“No Valve Grinalitg it
No Carbon Clearming Bls

“Fener WORITG farTs, /Ess Wedr
l _

i @ i

operatinq costs are lower--
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/ Bearing Crankshaft assures
low depreciation and fewer
repair bills. It gives absence
from vibration and smooth-

ness of openﬂtimn.
| 15




Fewer parts elimi-
nate wear and ad-
Justment costs and
maintdin highest ef-
ficiency.

Stress these ad-

vantages.
q lﬁ'
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Willys-Knight Depreciation
s Slower over the years,
thanks to its patented
sleeve valve engine

| principle. =~ _-.-:J
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Thinking car buyers dre
looking deeper than beaut-
ful lines and colors for the |
mportant things that give
added value to their dollars

| This is true this jear more

| than ever before. .




The exclusive features of the
Willys- Knight 87 maRe it one
of the soundest investments
in the automobile world.




Point out the engineering features of

the Willys Knight chassis, THEN ---




Put the car to your prospect’s favonite tests
to let its performance verify your claims.
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Remember that real
SATISFACTION s built on

Real VALUE. You have an
exclusive value story

to tell. l
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An important part. of
selling more Willys-Knights |
s 10 Rnow and to tell
more about the car/

!-?JI
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Belleve in your car
in yourself

and your prospect wil
catch your enthusiasm
and believe what youTell Him. |
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In this film we have shown
the improvements In
Model 37

AND WHAT THEY DO
FOR THE PROSPECT.
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Remember that it isnmt s
much @ question of the
territory,--your Success |

depends upon your own
EFFORTS as a Salesman.
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Never let a Whippet ,Willys Six
or Willqs O prospect walk out
of your showroom without

interesting him in the exclus-
ve advantages of the Willys

I Knight &7
38
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holding uT edges.Be sure to keep fin-
gers nﬂ ull side of film.
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